Sophists' theory of communication is also prevalent in our American society today. The sophists did not have any beliefs, traditions, or rules to follow, they only cared about winning. In today's society, lawyers can be termed as sophists. They defend their client at all costs to acquire the money and the reputation that comes with the wins. Even if that comes with defending high-profile criminals or murderers, that's not a consideration for them, of importance is the wins. Politicians are also sophists. Some vie for political seats to satisfy their needs for achievement and end up not serving what they were elected to do. 
Aristotle's theory majorly applies in our American society today. He said that a speaker persuades an audience based on how they present themselves in the sense of logos, ethos, and pathos. Ethos is how the speaker establishes their authority on their audience, logos implies the logical sense in the points of the speaker and pathos is the speaker's ability to sway the emotions of their audience. Aristotle's theory is evident in daily American society, in debates, churches, and court rooms. For instance, a lawyer's ethos is seen when they show up in court well dressed, respectful, and confident. Even without talking, people's impression of the talks a lot about their brand. Their confidence when addressing the court and presenting facts by providing evidence sums it all. In school, debates are a good example to explain logos. The structure of points with references to back them up is compelling to watch or participate in. How pastors in churches use descriptions, stories, and inspiration to get the crowd's ear, is a clear demonstration of pathos. 
	

